< CENTAUR

MEET THE AGENTS

SIX AI COLLEAGUES, BUILT INTO YOUR CRM

Meet the team that
never clocks off.

Centaur has six Al agents built in. Each has one job and does it the same careful way every
time. They work from your own mailbox, calendar and CRM data, and they answer to you.

.~ TheOpener

First to reply. Friendly, curious and never pushy.
4 OUTREACH AGENT

e Answers every new inquiry within minutes, in the e Asks one or two qualifying questions at a time, using your

prospect's own email thread. method: BANT, MEDDPIC, SPIN and more.

e Offers real free times from the rep's calendar and books e Turns the lead into an account, contact and deal, with
the meeting. everything it learned.

o Follows up twice if they go quiet, then hands back to the

rep.
The Opener's draft, waiting for a yes
Reply drafted for Laura Jenkins — Red Financial 14.0ct,09:41 | Awalting review ON SHIFT
HiLaura, Around the clock. Meeting times only
Thanks for reaching out — happy to walk you through it. Could you give me a rough sense of team size so | bring the right numbers? Either way, easier over a short call: I've got Wednesday 2pm or inside the rep's Working hours.
Thursday 10am this week.
Best, NEVER

Alex

Ignores an opt-out, answers an out-of-
office, or talks over a rep who has
stepped in.

— View Record
S Attach marketing material

P v Approve & Send =\ Edit || XReject

The Briefer

MEETING BRIEF AGENT

- The Analyst .

[ J
O OPPORTUNITY AGENT

Quiet. Reads everything. Misses nothing. Up before you are, with a one-page brief.

e Reads every customer email and rep call note on an e Every morning, prepares a brief for each deal with a
open deal. meeting that day.

e Fills in budget, authority, need and timeline as they e Deal summary: age, stage, value and the latest activity.
SelnS O e Company research from the live web.

® S.pots competi.tors am.j flags risks: a budget freeze, a e Talking points, plus the risks and competitors The
rival, a champion leaving. Analyst has flagged.

e Keeps arunning "where this deal stands" summary. e Delivered on the deal, on your Today page and in your

e Drafts a reply for the owner when the customer asks Slack digest.
for something.

ON SHIFT NEVER

On every open deal, in the Emails the customer itself, ON SHIFT NEVER

background.

guesses which deal, or
overwrites your rep.

CENTAURCRM.COM

Every morning, before the
first meeting.

Guesses. If there is little
public information, it says so.
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CENTAUR

.. TheScribe

® AI CALL NOTES FOR TEAMS

Listens to the call so you can stay in it.

e After a recorded Teams call, writes the overview, key
points and agreed next steps.

o Puts the note on the right contact and deal.

e Updates the deal with what was agreed: value, close
date, quantity.

e Flags anyone on the call who isn't in the CRM yet.

ON SHIFT NEVER
After every transcribed Changes a deal it can't be

Teams call. sure the call was about.

<. The Co-pilot

¢ CENTAUR AI ASSISTANT

Ask it anything. It asks before it changes anything.
o Answers questions about your pipeline in plain English:
"Which of my deals close this month?"

e Logs calls, emails and tasks, and updates a deal's stage,
value or close date.

o Builds a marketing list from a description.

ON SHIFT NEVER
Whenever you open the chat. Changes a record until you

click Apply.

YOU ARE THE BOSS

THE REST OF THE TEAM

- The Copywriter

AI-DRAFTED SEQUENCES

A personal email for every name on the list.
@ You set the intent for each step: "introduce the
product", "a gentle nudge".

e It writes a version for each person, using their role,
company and industry.

e A rep approves every email before it goes.

@ Anyone who replies drops out of the sequence at once.

ON SHIFT NEVER

Whenever a sequence stepis  Invents facts about a person,

due. or sends without a rep's
approval.

The Co-pilot, ready for a question

Centaur Al Agent

Reads your whole CRM, plans, drafts, and proposes changes for you to approve.

New chat

Hi Alex — what can | help with?
Summarise my pipeline Which deals need attention?

Build a plan for opps closing this month LA T e

Real product screens from a demo workspace with fictional data.

They do the work. You make the calls.

Draft first Guardrails Nothing hidden One pause switch
Out of the box, the agents Choose what they must never  Every action is logged in Al Stop every agent at once.
draft and a person approves. commit to: prices, discounts, Activity. Anything needing a Your team's own entries are

Let The Opener send on its
own only when you are ready.

legal terms, roadmap dates. decision waits there for you. never overwritten.

Bookademo —

Put the team to work on your pipeline.

The agents run on your own Al key, at cost, with no markup. The beta
program is open now, with a lifetime discount for teams that join early.
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